ReaderTT.config = {"pagecount":24,"title":"Slide 1","author":"Ana Maria Otalora","subject":"","keywords":"","creator":"Acrobat PDFMaker 11 for PowerPoint","producer":"Adobe PDF Library 11.0","creationdate":"D:20180309140702+11'00'","moddate":"D:20180309140722+11'00'","trapped":"","fileName":"document.pdf","bounds":[[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618],[1100,618]],"bookmarks":[{"title":"Value Proposition","page":1,"zoom":"Fit"},{"title":"Agenda","page":2,"zoom":"Fit"},{"title":"What is a Value Proposition","page":3,"zoom":"Fit"},{"title":"Purpose Hierarchy","page":4,"zoom":"Fit"},{"title":"Purpose Communication Hierarchy","page":5,"zoom":"Fit"},{"title":"Why?","page":6,"zoom":"Fit"},{"title":"Who is your target audience?","page":7,"zoom":"Fit"},{"title":"The elements of a Value Proposition","page":8,"zoom":"Fit"},{"title":"Slide Number 9","page":9,"zoom":"Fit"},{"title":"Slide Number 10","page":10,"zoom":"Fit"},{"title":"Segmentation","page":11,"zoom":"Fit"},{"title":"Audience Motivation","page":12,"zoom":"Fit"},{"title":"Jobs \u2013 a description","page":13,"zoom":"Fit"},{"title":"Jobs \u2013 3 Categories","page":14,"zoom":"Fit"},{"title":"Pains","page":15,"zoom":"Fit"},{"title":"Pains \u2013 3 Categories","page":16,"zoom":"Fit"},{"title":"Goals","page":17,"zoom":"Fit"},{"title":"Goals \u2013 4 Types","page":18,"zoom":"Fit"},{"title":"Value Proposition ","page":19,"zoom":"Fit"},{"title":"Slide Number 20","page":20,"zoom":"Fit"},{"title":"Slide Number 21","page":21,"zoom":"Fit"},{"title":"Slide Number 22","page":22,"zoom":"Fit"},{"title":"Defining client benefits","page":23,"zoom":"Fit"},{"title":"Putting them in the picture","page":24,"zoom":"Fit"}],"thumbnailType":"jpg","pageType":"html","pageLabels":[]};
